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Lunch & Learn session
@) with Logitech at our
Bengaluru office,

showcasing the latest
innovations in
collaboration

solutions and business

headsets.

éé )

Great connecting with
O customers at the
CrowdStrike Customer
Connect Event in Pune,
where insightful
discussions centered on
today's evolving
cybersecurity challenges
and opportunities. |:|
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(O It was a pleasure being
part of the Barco
ClickShare HUB Product
Training Program and
engaging with our valued
partners and customers
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We hosted an engaging
O AirPro Partner Training
Session at our Delhi
office, bringing together
our partners to explore
the latest solutions,
product insights, and best

practices. []
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An engaging Lunch &
Learn Session organised
for Milestone at our
Ahmedabad office,
bringing together our
team for insightful
discussions, knowledge
sharing, and meaningful

conversations. []
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Successfully hosted the
Hexnode Partner Event at
our Pune office, bringing
together partners for an
insightful learning
experience.

O
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O Aproductive and
engaging Lunch & Learn
Session was conducted at
our Mumbai office in
collaboration with
Milestone Systems
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We had the pleasure of
hosting an exclusive tour
of the Cisco Experience
Centre for our partners at
Cisco office, Mumbai

]
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WOMEN LEADERS IN DATA CENTRE ECOSYSTEM

At ICES 2026, Anjali
Vashistha Deshpande,
Vice President Channels,
Inflow Technologies,
joined the panel on
"Women Leaders in the
Data Center Ecosystem."

ANJALI DE* j NDE She highlighted the
Vic~ ﬁy N o O growth of India's data
fnfipess ™= & 7 @, center sector, the value of

&8 continuous upskilling, and

the critical role of
integrated cybersecurity
and vendor risk
management. []
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Partner Event in
@) collaboration with
Microsoft, and NEAT in
Bengaluru, bringing
together our valued
partners to explore
innovation, collaboration,
and new business
opportunities. |
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Partner Event in
O collaboration with
Microsoft and NEAT in
Delhi, bringing together
our valued partners to
discuss innovation
collaboration and future
opportunities

—

i
| FLOOR DAY

O

Customer Floor Day in our
Bengaluru office, focused
on showcasing the latest
offerings from Logitech,
including their headset
and camera solutions
[
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“% Accelerate

Innovation.

We were delighted to host
the South Scale Partner
Connect in Bengaluru,
bringing together our
alued partner community
for an engaging day of
collaboration, insights,
and meaningful
discussions.
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Inflow Technologies
Singapore, in
collaboration with Cisco,
O recently hosted a
successful Partner
Engagement Program for
our valued partners in
Nepal

O
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We were delighted to host
our exclusive Partner
Connect in collaboration
with Microsoft and NEAT,
bringing together our
valued partners for
insightful discussions on
innovation, collaboration,
and the future of modern

workplaces. [
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End Customer Floor Day
with Cartel Info Systems
on Enterprise Networking

in the Al Era

O
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SonicWall Partner Training
(O Session at the Inflow
Technologies office in
Chennai, bringing
together our valued
partners for an insightful
learning experience.
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HPI Partner Training
Session at our Chennai
office, bringing together

our valued partners
for an engaging learning
experience
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HPI Partner Training
Session at our Chennai
office, bringing together

our valued partners
for an engaging learning
experience

Delighted to organize the
hands-on training
program for the newly
launched ClickShare Hub
in Hyderabad.

O
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ClickShare Hub hands-on
training session organised
for our channel partners in
Ahmedabad
[
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O Ppublic Sector X0
Connect in New Delhi,
bringing together
distinguished leaders and
decision-makers from the
public sector for a day of
insightful conversations,
strategic collaboration,
and knowledge sharing.

]
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Connect.
Collaborate.
Transform.

The road ahead starts here

Connect.
Collaborate
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Scale Partner Connect in
New Delhi, bringing
together our valued

partner community for an

engaging day of

e | B collaboration, insights,

JREvetion, and meaningful

rF discussions

Cisco Secure Networking
Unified Approach
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NEAT Partner Enablement

Training Session

organised at our Chennai

office

O

Inflow

ST
Information Integrity

éé

O

Axis Audio Partner

Training Session
organised at our Chennai
office

O
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We were delighted to host
the Recurring Revenue
Roadshow (RRR) in
Bengaluru, bringing
together our valued
partners and Cisco
experts for an engaging
session focused on
accelerating growth
through Recurring
Revenue opportunities.

O

Opportunities.
ofitability.
rina Growth.
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We successfully hosted
the Cisco Meraki
Acceleration Workshop -
India Cloud Drive &
Adoption and Partner 360
at our Ahmedabad office
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Dedicated training session
for the Online Instruments
team on Barco's new
product, ClickShare Hub
was organized
simultaneously in Delhi
and Bengaluru, bringing
teams together to learn
about the latest
collaboration and
conferencing innovations
from Barco

[
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We were delighted to host
an exclusive partner
training program in

collaboration with
Microsoft and NEAT in
Hyderabad, bringing
together our valued
partners for an interactive
session focused on
modern workplace
solutions, intelligent
collaboration (]
technologies, and
emerging industry trends

éé b

An exclusive partner
(O training program in
Mumbai in collaboration
with Microsoft and NEAT,
bringing together our
valued partners for an
engaging and insightful
session ]

- 99




JULY “{nfllow

BIRTHDAYS oo

Afzal Khan
Sr. Technical Consultant

Agrim Khokhar

Technical Engineer

Amulya Nayak
Product Manager

Amit Singh
Sr. Technical Lead

Andena Koteswar Reddy
Associate TAC Consultant

Aswin S Bharatha Biji Balan
Associate Technical Tégl'?rﬁpaal Qs?n%tr Ban_lqarr:" _Galrlgaéihar Executive Channel Development
Consultant 9 echnical Lea Order Management Manager
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Chaithra K Shetty
Sr. Executive - Logistics
Management

3

Edwin Raj
Team lead —
Billing Management

Chatla Mary Vara Prasad
Executive -
Billing Management

Dheeraj Sharma

Business Development Technical Consultant

Executive

Hariharan RC
Associate Technical
Consultant

Jay Sandeep Dandekar
Associate Technical
Consultant

Gladies C
Manager - Admin
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Jayesh Paliwal
Technical Engineer

Jayantha Biswas
Office Asst

Kavitha Naidu A
Deputy General Manager -
Business Group

Jesika Suresh Chaugule
Channel Development
Executive

Kousalya Narayan
Vice President -
South Asia Channels
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Karthik M
Asst. Manager - Admin

Koneti Pramod Kumar
Technical Consultant

M A Kashem Khan Niloy
Business Development
Manager

Malick Tamizuddin
Account Manager -
Enterprise Channels

Manjil Bhetwal
Business Development
Manager

Md. Taqi Adil
Business Development
Manager

Mayank Ranjan
Executive - Sales Operations
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Paresh Ravindra
Wakchaure

Mohan Reddy S
Team Lead -
Logistics Management

N Praveen Kumar
Sr. Executive-
Logistics Management

Neha Gupta
Team Lead - Sales Operations

Mohit Dhyani
Sr. Technical Consultant Executive - Strategic

Acc

Purnika Karunadasa
Business Development
Manager

Prashita Tiwari
Business Development
Manager

Prashant Prakash Chavan
Business Development
Manager

Prasanth Krishnan
Channel Development
Manager

Priyal Anshia
Associate Technical
Consultant

Rajesh Sharma
Channel Development
Manager

Raghavendra T R
Jr. Executive - Order
Management(TECH BU)

Rakesh Nayaka
Jr. Executive -
Logistics Management

Rezaullah Faridi
Technical Lead

Pushkar Mane
Sr. Technical Lead

Sameeksha Srivastava
Business Development
Manager - North
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Sivaprasad Reddy
Sr. Executive-
Order Management

Sarthak Zarkar
Technical Engineer

Srinath N
Sr. Executive - Accounts(AP)

Shreesha Kaje Anantha
Group Business Manager

Sumithra Bali
Asst. Manager - Logistics
Management (SAARC)
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Syed Hasan

Moinuddin Quadri
Technical Engineer

Suganya C
Business Development
Manager

Sudhir Kumar
Asst. Manager - Admin

Srinivas Raja
Business Manager

3y
i

Thomas Sequeira
Account Manager -
Enterprise Channels

Varadraj Rama Naik
Jr. Executive -
Business Taxation

Vimal Gupta
Deputy General Manager -
North

Tippanna S
Technical Lead

Executive -
Order Management
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Vinit Jadhav
Business Development
Executive

Vinay Kumar K
Deputy General Manager -
Karnataka & Kerala

Vivek Srivastava
Territory Manager

Thank you

Corporate Office

Inflow House, No. 33 & 34, Indiranagar Ist Stage,
Off 100 Feet Road, Bengaluru, Karnataka 560038

Mobile: +91 87929 76217

Phone: +91 80 4126 5151
Email: info@inflowtechnologies.com
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